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Figure 9a: Case study: The impact of line assignment.

Profits are flat across spend segments when credit lines are undifferentiated.
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The portfolio credit lines in the graph below were $8,500, regardless of 
spend levels.

Figure 9b: Case study: The impact of line assignment.

Profit contribution and VantageScore by spend bin

A
cc

ou
nt

 v
al

ue

500

<$5K

Interest Fees Interchange

Annual spend
$5K–$10K $10K–$25K $25K–$50K $50K–$100K >$100K

807 796 789 774 785 762

400

300

200

100

0

Differentiating line will help optimize profit on high spenders.

Credit Limits > $20KHigh spending segments 
who are provided a high 
line are 4x more profitable.

Credit Limits > $20K


